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If you're frustrated with awkward silences and missed 
opportunities at networking events, and you’re ready to 
confidently initiate conversations and seize new opportunities, 
this guide is for you. 
 

 

Imagine: a roadmap for breaking free 
from networking anxiety and mastering the 
art of building meaningful connections 
 
You CAN confidently connect, grow your network, AND eagerly anticipate every 
networking opportunity! I'll show you how. 
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Welcome.  
 
 
If you're here, chances are some (or all) of the following may sound familiar.  
 
You struggle with networking, and you know it's time to do something about it.  
 
But you …  

 
Struggle to initiate conversations. (You can’t think of anything to say.) 
 
Feel overwhelmed. (Even if you want to improve your networking skills, you don’t know 
where to begin.)  
 
Feel isolated. (You’re not making the connections necessary for making the changes you 
want in your life.)  
 
Experience anxiety. (What if you can’t improve your networking skills and miss out on 
valuable opportunities?) 
 
Feel frustrated. (You don't even know where to start when it comes to networking. Nothing 
seems to work!)  
 
If any (or all) of these statements sound familiar, I'm glad you're here.  

 
 

You are not alone.  
 
Maybe networking has never felt like a natural fit for you, or maybe you initially found networking 
enjoyable, but now it feels like a struggle. 
 
Either way, it's natural for you to want to make new connections over time as your life and priorities 
change. 
 
It's also common to feel unsure about where to make these new connections.  
 
If you're like many people, one day all of a sudden something 
just clicks, and you realize:  
 
 

 

 

 

 

 

"I need to meet new 
people." 
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Then you ask yourself:  
 
"Can I improve my networking skills?" 
"How can I improve my networking skills?"  
"What conversations should I start?"  
"What’s the best way to get into networking?" 
"Is it even possible to feel confident with networking? 
 

I want you to know that it IS 
possible to have a positive 

networking experience, and that you CAN feel 
satisfaction making new connections.  
 
 
You look forward to each networking opportunity and find yourself both engaged and valued in your 
networking conversations. 
 

 
Sounds great, right? 
 
In fact, right now you may be thinking, "Yes! That does sound great, but HOW?"    Great question.  
 
I understand where you're coming from because I've been in your shoes. 
 
That's why helping you define what you truly want, in terms of your networking experience, is 
important to me, and that's why I’m giving you this 3-step guide to help you do so.  
 
Now, it’s time to do some “work”! Complete the exercises on the following pages.  
 
  

As a result, you can get satisfaction from networking 
and the connections you build, potentially leading to 
career growth and increased income.  
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3 Steps to initiate & navigate networking 
conversations 
 
 

 
A strong introduction helps you stand out from the crowd and grab the other person’s attention. Your 
introduction should be concise, relevant and genuine. It should include key information that helps others 
understand who you are and what you do.  
 
Include a brief overview of your background, your unique selling proposition (USP) and what you’re 
seeking or offering, eg whether it’s new connections, potential collaborations, job opportunities or 
industry insights.  
 
You might also consider adding a memorable detail about yourself to spark conversation and make 
your introduction more memorable.  
 
End your introduction with a conversation starter or question to invite further dialogue. 
 
Write down everything you can think of below: 
 
…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

…………………………………………………………………………………………………………

…………………………………………………………………………………………………………

…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

 

 

Step 1. Craft your Introduction 

Step 2. Develop icebreakers for every situation 
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Icebreakers are invaluable tools for initiating conversations and breaking down barriers in networking 
situations. Whether you're attending a business networking event or conference, a social gathering, or 
a one-on-one meeting, having a repertoire of effective icebreakers can help you establish rapport, 
foster connections, and make memorable impressions. 

 
Business Networking Events 

• Use compliments to break the ice and show appreciation of the other person. 

• Ask the other person about their networking goals for the event. 
 
Social Gatherings 

• Look for common ground by referring to a shared experience. 

• Ask the other person about their hobbies, interests or passions outside work. 
 
One-on-one meetings 

• Share a brief overview of your professional background and experience and 
invite the other person to do the same. 

• Ask the other person about their current projects or initiatives and explore 
opportunities for collaboration or partnership. 

 
Write down some icebreaker ideas below: 
 
…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

………………………………………………………………………………………………………… 

…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

 

 
Networking isn't just about making connections; it's about leveraging those connections to achieve your 
personal and professional goals. Below are some strategies to get the best out of networking 
opportunities to help you achieve success. 

 
Set clear objectives: Before attending a networking event, define what you hope to achieve. 
This could include expanding your network; seeking collaborative partnerships; exploring 
career opportunities; or learning and growth. 
 

1 

2 

3 

Step 3. Leverage network opportunities for 
success 

1 
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Do your research: Take the time to research the attendees, speakers and the topics that will 
be covered. This allows you to identify key contacts, prepare talking points and demonstrate 
your interest. 
 
Build genuine relationships: focus on practicing active listening; offer value to your 
connections; follow up with contacts. 
 
Be strategic in your approach: prioritize quality over quantity with a few key individuals; 
leverage your existing network; diversify your connections. 
 
Follow up and nurture relationships: after the event, send personalized follow-up 
messages; stay connected; provide ongoing value. 
 
Write down any ideas below: 

 
…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

…………………………………………………………………………………………………………

…………………………………………………………………………………………………………

…………………………………………………………………………………………………………

………………………………………………………………………………………………………… 

 

Bonus Tip: Watch Out for This Common 
Pitfall:  
 

Don’t try and copy someone else’s networking 
style. 
 
You are unique, with your own set of qualities, skills, beliefs and values. If you 

try and copy someone else’s style of networking and communicating this won’t come across as genuine 
to the other person, and could result in a wasted opportunity.  
 
So don’t let this happen to you! Develop your own genuine style which will go a long way towards 
your networking goals.  

 
Discover Your Next Steps. 
 
I hope that by reading this guide, you've discovered action steps you can take right now to begin your 
journey towards effective networking, enhancing your connections and opportunities. 

2 

3 

4 

5 
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Once you’ve completed the sections of the guide, you might be thinking, “I have a strategy for 
networking, but I struggle with the confidence needed to approach and speak to people I don’t know”. 
 
So, how do you bridge the gap from where you are now to feeling confident with putting yourself 
forward?  
 
What do you do next to speak up with confidence and make new connections?  
 
What do you do if you find yourself “stuck”, because let’s face it … obstacles will continue to pop up 
as you move out of your comfort zone and toward your goal!  
 
I'd be honored to help you discover your speaking confidence so that you can begin moving from 
where you are now to where you want to be with confidence and self-belief.  
 
You're invited to join me for a complimentary, no-obligations Strategy Session, where together, we 
will: 
 
• Look at what you want to achieve on your journey towards speaking with confidence. 
• Outline a plan for implementing those next steps. 
• Make powerful forward progress so you can grow your confidence to speak up in any situation 
 

Schedule Your Complimentary Strategy Session Here: 
 
Schedule your complimentary strategy session 
 
 

mailto:robin@robin-owen.com
https://robin-owen.coachesconsole.com/calendar/complimentary-strategy-session

